
Why You Should Host Your Website with Us? 
  1. We keep it simple.
  2. Fast and reliable web hosting.
  3. Phone support for your web hosting.
  4. We help you to build, manage and promote your website

   HTE Web Hosting Plans:
  • Qualification: All Distributor levels 
  • HTE Domain Name : Free
  • BUSINESS Web Hosting -CAD $149.00, 2 BVP /year 
  • HTE Domain: 1
  • Storage: 500MB, Bandwidth: 5GB
  • Online shopping
  • Free HTE Email Account
  • Step by step user manual
  • Phone Support: YES (10 am-5pm Business Hours PST)       

Special offer:
$149.00, 2 BVP (plus maintenance fee: $149.00, 2 BVP/year)!



From our GM
  Richard Chuang

I wish you are all having a pleasant summer. I know some of you are taking vacation this summer, are busy at their 
farms and others are busy continuing to promote the SOQI heath concept to everyone. All around, it is a busy summer.
I would like to start by sharing with you my recent trip to Taiwan in July for the HTE top management training and 
meeting. It was 4 days that reviewed the whole SOQI concept.  There were some new good ideas shared from each 
country’s successful experience, plus how to diagnose, analyze and help the distributor’s group development. It was 
very impressive and I sure did learn a lot. One thing I would like share is the new “Rubber Wristband” concept, or as 
they call it in Asia, the “Rubber band” concept.  Every distributor in Asia and Australia are all wearing a SOQI Rubber 
Wristband, which has really gotten people’s curiosity to know what it is.  It is also a great opportunity to talk about how 
the SOQI concept can not only help your wellness, but also bring you a great business opportunity. Isn’t it amazing? We 
are preparing some brochures and materials and we will share it with everyone soon. For those people going to the 
Vegas convention, you will hear about it first hand from our top leaders and how they interpret this brand new concept.
The very popular SOQI Home Spa concept in Asia has also amazed me a lot. With this SOQI Home Spa concept, a 
SOQI bed is not just equipment that can help you to benefit your health, but it also improves the atmosphere and 
relationship in the home. It has also helped distributors to gain more confidence in hosting more Home Parties or 
meetings. I was very touched that with this concept, the Asian market has been able to recover much faster from the 
global recession. Or I should say that by doing HTE, they may even not have even felt the recession.  It’s really 
amazing! I am planning to launch this concept in the near future.
On the last day of training we reviewed the preparations for the upcoming HTE’s 20th anniversary International convention 
in Taiwan. Again, it was very impressive. The head office is working really hard to make it a great one, and the hosting city, 
Kaohsiung had just hosted the World Games 2009 in July with huge success. The capital, Taipei, also where the HTE head 
office is located will host the 21th Summer Deaflympics in Sept. There are lots of new things to see in Taiwan.
In August, we have many new exciting programs to offer you. As you know we have a new Salt Lake City trip contest 
taking place, and we are offering you various programs to help you to get more trip points to earn a free trip to Salt Lake 
City. The Top HP and Top DSM are two of them. On page 14 & 15, you will see the Top HP/DSM winners from the 
Dallas Contest.  They have shared their articles on how they do the DSM/HP and how the DSM/HP benefitted them. If 
you haven’t tried to host a DSM or a HP, give it a try. Since we have been running this DSM and HP programs for a 
long time, many people have experience of doing it. So starting from August, in order to make sure you have done a 
productive HP in the previous month, there is a 100 PGBVP requirement for you to host the next month’s HP if you 
would like to get the supporting materials and a HP special order form from the company. There’s no requirement for 
all new signed up distributors to host one. Please encourage your new prospects to host their very first HP. If they don’t 
know how to do it, don’t worry, we have 2 DVDs & a free Home Party guide to show you step by step how to host a 
Home Party. We also have the Top recruiter incentive to give your more trip points. Details can be found on page 13.
And we know many leaders are traveling in August and September, so we have decided to give out 1.5 times trip 
points for the trip contest. That’s right, 1.5 times trip points, which will help you earn the trip much easier. And we are 
giving out a Las Vegas special from Aug. 1st to Aug. 25th to everyone. Details will be emailed out at the beginning of 
Aug. So please take advantage of the specials plus the 1.5 times trip points to get as many points as you can in these 
2 months to secure your spot in Salt Lake City.
Another new exciting program is the new MAC Express program, that is similar to the SOQI Club. But this new one is 
actually much easier because it’s not limited to 2 months, and now you can include the new DIC 10 trip points.  So for 
a 6 month period, 150 trip points with 2 1st generation SUC will promote one to MAC.  So with about half the number of 
BVP, people can use this program to advance to MAC, earn the 80 trip points when MAC promote to PRC with MAC 
Express Incentive (uplines also can get trip points), and get recognized on the stage for their promotion.
A new 200 BVP SUC Express package is another great deal that combines any products together to promote one to 
SUC level.
Starting from August, our Personal Web page will have a new look with a new domain name as you can see from the 
title page. We know the “e” generation likes to surf the web for everything, so this is a good way to attract the younger 
generation to good health.  It is also a way to open up your business to the Internet. We have an incentive on 
sponsoring new people with the personal web page and earning extra trip points.
Our upcoming Open House date is Aug. 19th, and also on Aug. 4th we will have another special Opportunity meeting 
hosted by Renee Dadswell, a Professional trainer. She will also return on Aug.19th to give you further training on how 
to set your realistic goals, develop your business plan and budget and create activities to support your business 
plan…etc. Please contact the office to reserve your seats and bring your friends to join together. Contact your friends 
in the Toronto area to encourage them to come. With the new incentive program in developing the Ontario province, 
this is a great combination in attending the Open House to get special offers, visit the head office, and develop your 
business in Ontario, which has the biggest potential opportunity and is the biggest province in Canada.
The biggest event we have in August is the North America convention in Las Vegas. Congratulations to those winners.  
It will be a lot of fun especially with the Mexican distributors and the Skywalk at Grand Canyon. I will share with you 
more information after we come back. Have a great summer!

Dear HTE Family Members:
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Promoted in July











These specials apply for  
July 1st - September 30th, 2009

 

Machines S/H Costs 
HotHouse  $30.00 
Grande HH $35.00 
Chi Machine  $20.00 
Advanced ERE  $20.00 
E-power $20.00 

38-43 inchesXL
33-37 inchesL

44-52 inches

28-32 inchesM
23-27 inchesS

38-43 inchesXL
33-37 inchesL

44-52 inches

28-32 inchesM
23-27 inchesS

XXL



Package A Package D 

Regular SOQI Bed Grande SOQI Bed Single HH SOQI Bed 
with Advanced ERE 

Single Grande HH SOQI 
Bed with Advanced ERE 

 

$4,500.00  
192 BVP + 48 extra BVP 

 

$5,599.00  
225 BVP + 47 extra BVP 

 

$3,000.00  
130 BVP + 70 extra BVP 

 

$3,850.00  
170 BVP + 40 extra BVP 

SSppeecciiaall  OOffffeerrss::  
1. Promote to SUC 
2. 1 Free Chi Machine &
     FIR Pad next month

 
 

3. Free SOQI Bed Skirt 
4. Free S/H  

SSppeecciiaall  OOffffeerrss::  
1. Promote to SUC 
2. 1 Free Chi Machine &
    FIR Pad next month 
3. Free SOQI Bed Skirt 
4. Free S/H 

SSppeecciiaall  OOffffeerrss::  
1. Promote to SUC  
2. 1 Free Chi Machine & 

FIR Pad next month  
3. Free SOQI Bed Skirt 
4. Free S/H 
 
 
 
 
 
 
 
  

SSppeecciiaall  OOffffeerrss::  
1. Promote to SUC 
2. 1 Free Chi Machine & 
    FIR Pad next month
 

 
 

3. Free SOQI Bed Skirt 
4. Free S/H 
 

DDoollllaarrss  ssaavveedd::  $$33,,222244  DDoollllaarrss  ssaavveedd::  $$22,,774455  DDoollllaarrss  ssaavveedd::  $$22,,664455  DDoollllaarrss  ssaavveedd::  $$22,,117711  
 

5. Eligible to purchase in same order: 
*Limit of 2 each 

* Regular HH or SOQI Bed HH:  
 $979.00, 45BVP + 35 extra BVP 

* Grande HH or Grande SOQI Bed HH: 
 $1099.00, 54 BVP + 38 extra BVP 
 

6. 1 E-power at $629, 34 BVP + 11 extra BVP  

5. Eligible to purchase in same order:  
*Limit of 1 each 

* Advanced ERE: $500, 26BVP + 19 extra BVP 
 

* E-power: $629, 34 BVP + 11 extra BVP  
 

6. Installment plans available for 6 months 0% 
interest or 12 months 8.81% interest 

Package B – 2 Chi + 2 HH/GHH Package C – 6 Chi Package E – 200 BVP Order 

$3,060 / 147 BVP + 103 extra BVP 
$3,260 / 157 BVP + 103 extra BVP 

$3,260 / 184 BVP + 86 extra BVP 
Purchase an order with at 

least 200 BVP not including 
extra BVP 

SSppeecciiaall  OOffffeerrss::  
1. Promote to SUC 
2. 1 Free Chi & FIR Pad next month   
3. Free s/h 

SSppeecciiaall  OOffffeerrss::  
1. Promote to SUC 
2. 1 Free Chi & FIR Pad next month  
3. Free s/h 

SSppeecciiaall  OOffffeerrss::  
1. Promote to SUC 
2. 1 Free Chi & FIR Pad next 
month   

DDoollllaarrss  ssaavveedd::  $$22,,116688  //  $$22,,229988  DDoollllaarrss  ssaavveedd::  $$22,,117700  NNEEWW  SSUUCC  EExxpprreessss  PPaacckkaaggee!!  
 



Guidelines For the 2010 HTE Salt Lake City Convention Contest:



Here is the list of trip point winners:
1 COLETTE GUENETTE
2 LOUISE LB BEAUDOIN
3 BERNARD ROYER
4 PATRICIA DANCHAK
5 JEN-AL MARKETING
6 HARRY BUSHENLONGA
7 JOHANNE O BRIEN
8 COLETTE DEMERS
9 HUU DANH NGUYEN
10 DENISE DUPRE
11 DEM P MAGMANLAC
12 LOIS D BENSON
13 KAREN CRONK
14 MARIE-ANNE GOSSELIN
15 RAYMOND HALL
16 DAVID FAFARD
17 LLOYD HINKS
18 ROSETTA MATTHEWS
19 RELAXATION SANTE
20 CROSSCO FINANCIAL INC
21 JUSTYN ZANE SNYDER
22 GILBERTE BOISVERT
23 DENIS MCINTYRE
24 9206-4989 QUEBEC INC
25 DWAIN TIZZARD
26 MARGS COLON THERAPY CLINIC
27 OLIVIER COLLARD
28 AQUA DRAGON INC
29 TERESA TUCK
30 DEBRA PHINNEY-ARMSTRONG
31 JOYCE SNYDER

32 BRENDA MCKAY
33 HARVEST HAVEN MARKET FARM
34 VAL A DERENOSKI
35 GWENDOLYN E TROOP
36 NICOLE RICHARD DESORMEAUX
37 JEAN M BARTESKI
38 PAULINE PL LAPOINTE
39 BARRY HAYNES
40 JOAN LEFAIVRE
41 THY THI-VAN NGUYEN
42 ROLLAND DESORMEAUX
43 RODNEY TIZZARD
44 KIMBERLY STRIEMER
45 ARNOLD HALL
46 JOAN ROBERTS
47 PAMELLA PADDOCK
48 ROSE HELENE MORIN
49 LORRETTA HIATT
50 DENISE THIFFAULT
51 GLORIA VINCK
52 CORINNA S SMITH
53 RUTH L LINK
54 PATRICIA C JANISSE
55 DIANE MESSIER
56 LINDA LEGARE
57 EDNA E ROGERS
58 DARLINE MARSHALL
59 YOLANDE COTE
60 HAZEL MAJOR
61 MARGARET SKRUPSKI
62 AUDREY L. STRAUCH

 to all the winners of the Las Vegas/Taiwan Contest

Here is the list of PRC winners (based on their PGBVP):
1 GILBERTE BOISVERT
2 UNIFIED CHOICES FOR HEALTH & VITALITY
3 LOUISE GERVAIS
4 CYNTHIA THOMPSON
5 DIANE MESSIER
6 STEVE DAOUST
7 DAVID FAFARD

8 BERNARD ROYER
9 LINDA LEGARE
10 HARRY BUSHENLONGA
11 DENIS MCINTYRE
12 M. D. G. B. INC
13 EDNA E ROGERS
14 DEBRA PHINNEY-ARMSTRONG

Top 2 DSM Winners:
1 EDNA E ROGERS
2 KAREN CRONK

Top Home Party Winner:
1 JOHANNE O’BRIEN



2010 HTE Salt Lake City Convention2010 HTE Salt Lake City Convention

Salt Lake City, UtahSalt Lake City, Utah

 DIC  SUC  MAC  PRC  
Self Promote To   45  60  120 
1st Generation 

Downline Promote To  10  30  45  90  
2nd  Generation 

Downline Promote To   15  22.5 45  
 





“The DSM Program HTE has implemented has certainly motivated me to hold DSMs.  I can’t bare the thought of 
having a gift worth anywhere from $44.99 (Palm Massager) to $599.00 (ERE) go unused. What AWESOME door 
prizes these wonderful health-giving devices prove to be.
‘Helping One Another Help Others’ - has become my motto. Anyone in my HTE Family that wants to help people 
be more healthy, be more beautiful and/or enlarge their business I offer to do a DSM. They are mainly responsible to 
contact their distributors about the meeting and we all endeavour to bring prospects that we might reach or succeed the 
goal of required people to be able to give the door prize away.  The door prize is a great incentive for them as well. If 
prospects don’t have wellness issues they may be interested in a facial. The facials attract younger folks that may not 
yet be facing wellness issues. Naturally this results in sales and new distributors. Distributors partake in the meetings 
by: helping set up, giving testimonies, taking registration, giving demos, taking pictures and cleaning up. This 
becomes training ground – we learn by doing – experience. Most times the distributor who requests or consents to a 
meeting, picks the place, whether it’s in their own home or they rent a room or building. After introductions, we give 
a little Co. background, mention the Health Canada Certificates, money back guarantee, warranty, repair policy, 
current promotions, no negative side effects and the meaning of the word SOQI and CHI. Also the warnings are very 
important to state and those doing the demos are cautious as well. We make it clear that ‘these devices cure no disease 
or condition but will enhance circulation, help detoxify the body and may eradicate pain’. In so doing raise the level 
of wellness thus depleting the unwellness the body has been experiencing or of course providing the upmost in 
maintaining a healthy body. We run the Co. DVD of the 4 devices and sometimes the Blood Analysis or The Right 
Place At The Right Time. We find folks want to know what these devices do and the testimony stories are one of the 
most powerful segments of the meeting. Before the meeting begins we pick 2 people for facials and get them set up on 
the E-power. Sometimes we have a Q&A time or questions are asked of the ones who are looking after the demos. 
Before hand we arrange a demo person to each device and have them set up ready to go. Promotions are promoted! 
The draw is made! The winner announced! Pictures taken!  Guests experience these wonderful modalities! Orders are 
taken! Distributors are born!
Distributors should be ready with further info, promotion lists, answers, order and distributor forms for their guests.
In March I had the pleasure of overseeing my first Manager, Carole Davidson, successfully conduct her first DSM. 
July 27th will mark our attempt to begin regular DSMs for Prince Albert every second month, the next being in 
September.
If you have attended a number of meetings and helped with them – you can begin to conduct your own. Have a 
CHECK LIST of all the items you must take (don’t forget the camera) and have an AGENDA. These will keep you 
organized and confident. Give plenty of time for setting up. You can do it!
It was in complete surprise to learn I had been a winner of this contest. I thank my husband Alvin, daughter Corinna 
and each and everyone who has supported me in these meetings whether you’re a distributor, customer or a guest. 
Edna Rogers has been a great mentor to me.  Also in this time frame Jan. to June I assisted in nine Facial Home Parties. 
I want to remain focused, teachable and sensitive to suggestions and encouragements from the HTE Co. - Richard, 
Peter and office staff, other HTE friends and most importantly my HTE family. Let’s continue to grow together!! 
Thank you HTE for offering this incentive – a free trip to Las Vegas!!”

“I believe that DSM meetings are very important. These meetings bring the group of distributors together and 
encourages them to actively invite guests. This gives the guests an opportunity to see for themselves that we as a group 
are committed to our products, our company, HTE, and to their service. DSM meetings make a statement that we are a 
team, a family that is committed to help each other. The testimonies that are shared are an encouragement for guests to 
try the HTE medical equipment for themselves. The free door prizes are a motivating incentive for guests to attend. The 
guests can see that HTE is a real company that stands behind every distributor.
Another reason to have DSM meetings is to educate all the distributors about current events- specials and trip 
incentives. I believe that our distributors need to stay up to date with current events. The distributors also find this an 
excellent opportunity to share ideas, stories, and encouragement with other distributors that they may not regularly see 
except for at the meetings. The testimonies that are shared build belief and confidence in our products and company. “



CONGRATULATIONS!!

Lloyd Hinks 
– Manager Level

Louise Beaudoin
– Manager Level

Colette Guenette
– President Level

Dem Magmanlac
– Manager Level

Colette Demers
– Manager Level

Here is what she had to say about her success:
It’s hard to believe that between March 4th and June 25th we were able to hold 22 Home Parties, but the joy and positive results we 
have experienced from these are for real!  It all started when my dear friend, Audrey, turned to me and said: ‘’When do we start?’’ 
after attending a Montreal training event in February 2008.  The spark of: ‘’We can do this!’’ was ignited and it paved our way to 
success.  We formed a team with Lisette Mercier, Jacqueline Bouffard, Normand Leblond, and Lucie Provencher.  With the generous 
help of Claude Provost, who shared with us his way of holding ‘’Home Parties’’ and the PowerPoint he was using, we were able to 
get started.  As Les Brown suggests in his motivational speeches, we ‘’jumped and grew our wings along the way.’’
Our intention was to help 5 people or more experience the joy and well-being of our devices in a relaxed and fun atmosphere.  We 
wanted them to feel taken care of in an efficient way.  After giving a minimum of one Chi party per week for four months we 
concluded that to get the best results we have to be on time, organized, and work as a team. It is best to have 4 assistants and have 5 
stations or rooms set up in such a way that guests can rotate after using the various devices for 15 to 20 minutes each.
Here is how we proceeded.  We asked the guests to arrive at 6:45PM, made them fill out the health questionnaire, gave them a 
sequence card, and started at 7:00PM sharp.  After a 25-minute presentation with some PowerPoint explanation slides, we invited 
guests to go downstairs to my guest room for an explanation on how to use the E-power and a demonstration of the facial mask. We 
made sure to take pictures before and after the mask to show the difference and people were always fascinated with the facial’s radiant 
effects on the complexion.  When the person receiving the mask was comfortably set up to relax for 30 minutes with the E-power on, 
the other guests followed their sequence cards and went to the stations according to their card.  We had two E-power stations, one 
station with two EREs, one SOQI bed station and one Chi with HotHouse on-the-floor station. There was an assistant responsible for 
each station, giving instructions and checking the time.  After everyone had experienced each device we gathered to answer questions 
and hear their comments.  It was such a joy to see some sceptical people who had their arms crossed and frowns on their faces leave 
relaxed, happy, and smiling.
Thanks to these Home Parties I became a Manager in May 2009, Audrey became a Supervisor in June 2009, and many more 
distributors became Supervisors in May and June. Every one of us learned how to use and explain the HTE devices more efficiently. 
They helped us become more confident and create a great team spirit.  Most of all, they permitted more than a hundred persons to 
experiment and reap the benefits of our HTE devices. We recommend these Chi parties to everyone who wants to learn and grow, and 
we look forward to our future Chi parties.  We are thankful to have won the Chi Party Contest.  Thank you Mr. Richard Chuang, Peter 
Poon, Lilybeth Solis and the HTE staff!



 

Upcoming Meetings 
# Date / Time Location Type of Meeting Hosted By: Contact Info.: 

1 
Thursday,  

August 6, 2009 
7:00pm 

Sandman Hotel 
310 Circle Dr W 
Saskatoon, SK 

DSM – lucky Draw Edna Rogers Edna: 
306-246-4252 

2 
Wednesday, 

August 19, 2009 
10:00am 

SOQI Centre-HTE Canada 
30 West Beaver Creek Rd. Unit 9 

Richmond Hill, ON 
OPEN HOUSE HTE Canada HTE office  

1-866-483-8888 

3 
Monday,  

August 24, 2009 
7:00pm 

Vitality Wellness Centre 
3380 Portage Ave. Unit 8 

Winnipeg, MB 
DSM  

Katharine 
Caines: 

204-831-8842 

4 
Thursday, 

September 3, 2009 
7:00pm 

Sandman Hotel 
310 Circle Dr W 
Saskatoon, SK 

DSM – lucky Draw Edna Rogers Edna: 
306-246-4252 


